MARKO RUBEL

Seminar Feedback Form
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Whal was vour overall impression ol Marko's “Million Dollar Foreclosure” Scminar’!
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Marko sent vou many different ‘video’ emails {Fox news, on the beach, at a house, etc)
How many “video® ¢mails do vou remember receivine? What did vou think of them?
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What would vou like to see us do differently?
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In order for us to make more of YOU successlul, we would like your leedback on the

products / services that we offered. If money was not a concern, which products /

services would you want?
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Are you planning on waorking vour foreclosure market when vou get home?
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What do vou want to accomplish with this business? Whal 15 vour dream?

T wpar ro EpRN T e Tesr L LAN BETIELR THE (TVES £F
; EORN

Py Ly

What do vou think vour biggest obstacle will he when you get home?

\

(re .-’7_-.‘;‘-"{r'r"ﬁ:bé"ﬁ_ YHE Fian 0k WHAT 75 MY EXET

How serious are you aboul becominge financially sccure this vear?!
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Would vou be interested in receiving continued support from Marko?
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Thank You!! We truly appreciate your feedback because it

helps us to improve our events and to serve you better.
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